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Contact: 9702934703/9768602988
Career Objective

To work with a progressive organization and seek a challenging job which nourishes my passion to excel by grabbing the opportunities to learn new things, accept new and higher responsibilities and thereby analyze and sharpen my skills.

Work Experience

Capwise Financial Services Pvt Ltd -  Senior Manager                                       Feb-2022 -Till Date

Syndication of long- term and short-term debt for corporate customers, and designing, financing and implementing structured products.
Client Acquisition for Debt Syndication and Planning and Executing Business Development Strategies for Debt Syndication, and Other Ancillary Products.
Meeting corporate & giving presentations on project financing, providing consulting advise with regard to corporate term loans, working capital requirements & other debt syndication facilities from the banks & financial institutions. Meeting with Top Management of Mid/Large Corp-orates to explore optimal structure of Raising Debt. 
Growthally  Advisors  Pvt Ltd – Assistant Vice President                                    Nov-20 - Feb -2022
Deal origination & Interaction with the Clients, understanding their requirements, liaison with clients for collating data required for preparation Of CIR (Customer Information Report) and submission of the proposal with RM Team.
Developing the client base and maintaining a relationship with existing clients.

Sourcing of High-Value Mandates.

Client Acquisition for Debt Syndication and Planning and Executing Business Development
Strategies for Debt Syndication,CFO Services and Other Ancillary Products.
Syndication of long- term and short- term debt for corporate customers, and designing, financing and implementing structured products.
Approach, Breakthrough meet Top Management of Reputed Mid/Large Corporate to explore opportunities of partnering with them for Raising Funds via Debt Equity route by closing the Mandate with the identified Prospect.
Sun Capital Advisory Services Pvt Ltd - Manager Business Development             Oct-19 to Jun20

Deal origination & Interaction with the Clients, understanding their requirements, liaison with clients for collating data required for preparation and submission of the proposal with Banks/ FIs
A deep understanding of corporate credit and project finance with ability to structure deals is essential
Syndication of long- term and short- term debt for corporate customers, and designing, financing and implementing structured products
Sourcing of High- Value Mandates
Approach, Breakthrough meet Top Management of Reputed Mid/Large Corporate to explore opportunities of partnering with them for Raising Funds via Debt Equity route by closing the Mandate with the identified Prospect
Brickworks Ratings India Pvt Ltd- Assistant Manager BD   


          Jul-18 to Sep-19

Handling Large & Medium Corporate for Bank Loan Rating, Debt Instrument Ratings, Equity Grading, Real Estate Project Ratings
Client Servicing and Relationship Management
Managing Portfolio of the existing Clients for getting new business as well as retention
Meeting the all Bank Officials from Zonal Level to Branch level to generate new business prospect
CARE Ratings Ltd- Senior BDE                                  



         Jan-17 to Jun-18

Handling SME Companies for Bank Loan Rating, Debt Instrument Ratings, Equity Grading, Real Estate Project Ratings, MNRE Grading
Showcase a teaser about my organizations capabilities to generate prospect interest
Handling existing clients & bankers across Mumbai region
Looking after ASF (Annual Surveillance Fee) business
CRISIL Ltd- Business Development Officer                                

           Jul-15 to Jan-17

Handling SME clients and Mid Corporate all over Mumbai for Bank Loan Rating
Sourcing Clients from PUS Banks, Chartered Accountants and Financial Advisors
Selling Bank Loan Rating and SME products
Responsible for achieving monthly target
Serco Global (American Express)- Business Development Executive          
         Jun-11 to Jun-15

Interface between Bank and the customer to resolve any application processing issues
Prospecting for new Premium customers through existing leads and cold calling and maximizing lead generation
Timely execution of all sales activities – leads, campaigns, referrals & any self-generated leads
Tracking and reporting sales performance including pipeline, acquisition results and market conditions
Set appointments, listen to customer needs and sell most appropriate premium product
Engaging with premium customers to build relationships, and delivering a positive customer experience while acquiring new customers
Andromeda Marketing Pvt Ltd- Customer Service Executive                                May-10 to Jun-11

Voice Process
Skill Sets

Great ability to deal with the clients queries, problems or complaints

Strong resolving power with the leader ship and team player qualities

The capacity to flourish in a competitive environment

Very energetic, organized and have well public relationship knowledge

Exceptionally good communication skills both verbally and written with the great organizational and management skills

Excellent knowledge of marketing strategies and current market

Education

Bachelor of Commerce from University of Mumbai                


     June – 2011

HSC (XIIth)  Commerce from Maharashtra State Board                                  
     June – 2008

SSC (Xth) from Maharashtra State Board                                                     
     June – 2006
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